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McGraw-Hill Education - Europe. Hardback. Book Condition: new. BRAND NEW, Rethinking the Sales Force:
Redefining Selling to Create and Capture Customer Value, Neil Rackham, John DeVincentis, Sales forces that
simply communicate value to customers are doomed to fail - sales must begin to create customer value to
survive. In today's markets, success can no longer be obtained by salespeople communicating the value of a
product or service - it rests on the critical ability to create value for customers. Enter Rethinking the Sales Force.
In this book, best-selling author Neil Rackham and international sales and marketing consultant John De
Vincentis have created a breakthrough guide for sales and marketing executives. Rackham and De Vincentis
help sales forces rethink and retool their selling strategies by introducing eye-opening insight for winning in the
new marketplace.'Of the many books published each year on marketing and selling, only a tiny fraction have
anything new to say. This is one of them. It will radically change your thinking about your sales force, and even
whether you need one' - Philip Kotler, Distinguished Professor of International Marketing, J. L. Kellogg Graduate
School of Management, Northwestern University. 'A compelling premise. Without question, this is an important
and useful book for companies serious about improving sales performance' - Chuck Farr, Former Vice-
Chairman, American Express. 'Sales forces of tomorrow will need to be fundamentally diFerent from today.
This book provides an interesting and valuable window into the future of selling and what the next generation
sales force will have to do to prosper' - Michael Graff, President, Business Aircraft, Bombardier Aerospace.
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Fernhurst Books Limited. Paperback. Book Condition: new. BRAND NEW, Learn the Nautical
Rules of the Road: An Expert Guide to the COLREGs for All Yachtsmen and Mariners, Paul B.
Boissier, Expert information for yachtsmen and...
Read  Bo o k »Read  Bo o k »

L o o k U p , L o o k Do w n ! ( Pin k A )L o o k U p , L o o k Do w n ! ( Pin k A )
Pearson Education Limited. Book Condition: New. This title is part of Pearson's Bug Club - the
first whole-school reading programme that joins books and an online reading world to teach
today's children to read. In...
Read  Bo o k »Read  Bo o k »

Kin d le Fire Tip s A n d  Tricks H o w  To  U n lo ck Th e Tru e Po w er In sid e Y o u r Kin d leKin d le Fire Tip s A n d  Tricks H o w  To  U n lo ck Th e Tru e Po w er In sid e Y o u r Kin d le
FireFire
CreateSpace Independent Publishing Platform. Paperback. Book Condition: New. This item is
printed on demand. Paperback. 52 pages. Dimensions: 9.0in. x 6.0in. x 0.1in.Still finding it
getting your way around your Kindle Fire Wish you had...
Read  Bo o k »Read  Bo o k »

By  th e Fire Vo lu me 1By  th e Fire Vo lu me 1
CreateSpace Independent Publishing Platform. Paperback. Book Condition: New. This item is
printed on demand. Paperback. 130 pages. Dimensions: 9.0in. x 6.0in. x 0.3in.By the Fire is an
exciting new Bi-Monthly publication featuring new works by...
Read  Bo o k »Read  Bo o k »
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Cornerstone. Paperback. Book Condition: new. BRAND NEW, Perfect Numerical and Logical
Test Results, Joanna Moutafi, Marianna Moutafi, Have you been asked to sit a numerical or
logical reasoning test? -Do you need some help preparing...
Read  Bo o k »Read  Bo o k »
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Oxford University Press, United Kingdom, 2011. Hardback. Book Condition: New. 172 x 142
mm. Language: English . Brand New Book. Read With BiF, Chip and Kipper is the UK s best-
selling home reading series. It
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C h au cer's C an terb u ry  TalesC h au cer's C an terb u ry  Tales
Walker. 1 Paperback(s), 2007. soP. Book Condition: New. Travel back to medieval England and
join GeoFrey Chaucer's band of Canterbury pilgrims in this introduction to one of Britain's
great literary treasuresone of Marcia Williams's puckish
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Balboa Press. Paperback. Book Condition: New. Paperback. 106 pages. Dimensions: 9.0in. x
6.0in. x 0.3in.We all have dreams of what we want to do and who we want to become. Many of
us eventually decide
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Th e Go b lin 's To y sh o pTh e Go b lin 's To y sh o p
Octopus Publishing Group. Paperback. Book Condition: new. BRAND NEW, The Goblin's
Toyshop, Enid Blyton, A magical selection of short stories including The Little Chatterbox, The
Very Strange Pool, The Enchanted Button and Porridge Town. Each
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Barron s Educational Series, United States, 2006. Paperback. Book Condition: New. Ann Losa
(illustrator). 142 x 13 mm. Language: English . Brand New Book. This is volume six, Reading
Level 2, in a comprehensive program
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